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The Bus Rolls on for USB

SCOTTSDALE, Ariz., March 8, 2004 — The Universal Serial Bus (USB) saw continued success
in 2003, according to high-tech market research firm In-Stat/MDR (http://www.instat.com). With
continued adoption of USB in the consumer electronics and communications segments, and the
rapid introduction of high-speed USB into PCs and PC peripherals, the total market for USB-
enabled devices will experience 18.3% annual growth between 2003 and 2008.
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“By all accounts the USB standard has been a huge success,” says Brian O’Rourke, a Senior
Analyst with In-Stat/MDR. “And USB will see continued success in a variety of applications.”
The transition from full-speed to high-speed USB is progressing rapidly. “The killer application
for high-speed USB is the fact that it is backwards compatible with the hundreds of millions of
low-speed and full-speed USB devices already on the market,” O’Rourke said.

In-Stat/MDR has also found that:

e High speed USB was in about 4 out of 5 PCs shipped in 2003, and will be in nearly
all PCs shipping in 2004.

e In the PC peripheral market, high speed USB is in an increasing number of devices,
particularly external drives, scanners and printers. The fastest growing market for
USB in this segment is USB Flash Drives.

e In consumer electronics, applications such as digital still cameras, digital camcorders
and set top boxes are seeing increased penetration of USB, particularly high speed
USB.

e In communications, cable and DSL modems have rapidly adopted USB, and are
currently making the transition to high speed. Routers and residential gateways are
just beginning to adopt USB. The mobile phone market is beginning to adopt full
speed USB, with On-The-Go as well.

The report, “USB 2004: The Bus Rolls On” (#IN0401154MI), contains five-year forecasts for
Low/Full Speed USB, High Speed USB, and USB OTG. Penetration of each type of USB into 35
separate applications is provided. Responses on USB from In-Stat/MDR’s annual Residential
Technology Survey are included in the report. Brief profiles of major USB silicon and IP
suppliers are also provided. To purchase this report, or for more information, please visit:
http://www.instat.com/catalog/Ccatalogue.asp?id=161 or contact Erin McKeighan;
emckeighan@reedbusiness.com or 480.609.455. The report price is $3,495 U.S. Dollars.
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In-Stat/MDR (http://www.instat.com) offers a broad range of information resources and
analytical assets to technology vendors, service providers, technology professionals, and market
specialists worldwide. The company stands alone in its ability to integrate both supply-side and
demand-side research methodologies into a single comprehensive view of technology markets
and products. This capability relies on a unique ability to cover the entire value chain from
engineering-level technology, through equipment, infrastructure, services and end-users.

In-Stat/MDR is part of the Reed Electronics Group, a division of Reed Elsevier
(www.reedelsevier.com), a world-leading publisher and information provider. With over 38,000
employees worldwide, Reed Elsevier operates in the science & medical, legal, education and
business-to-business industry sectors, providing high value and flexible information solutions to
professional end users, with increasing emphasis on the Internet.
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